
1 Ask, Listen, & Learn
Understand the customer’s business. What are the goals the 
organization is trying to accomplish?

Bring the Project File to Life
Create a preliminary visual representation of the project 
file. 
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Build the Budget
Develop a detailed budget based on industry experience and the 
engagement of dedicated, loyal subcontractors.
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7 Contract
Compose a detailed, thorough, and conscientious contract 
agreement for the mutual benefit of the client and contractor. 

6 Proposal
Draft a proposal above and beyond industry standards with 
well defined, clearly presented line item cost summaries.

3 Align
Use the visual concept, alongside the client’s project 
objectives, to fine-tune and revise the project file. 
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It’s not just business – it’s people. We get to know our customer’s needs, goals, and 
challenges. Attending to every detail and providing value-driven, design-build 

construction solutions, we transform customer visions into reality.
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Re ne
Employ high-level, deep thinking and offer thoughtful 
solutions to fine tune the budget.
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9 Address customer needs after project completion –  
Build lifetime relationships.

Execute

Retain

Provide an extraordinary building experience – 


